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Integrated Power Services is seeing no 
signs of a slowdown despite a strug-
gling economy.

In fact, IPS has acquired three com-
panies this year, allowing its sales to 
double. And it is actively searching for 
more opportunities.

The Greenville-based company 
provides service and repair of electric 
motors and mechanical power trans-
mission components. Thanks to these 
acquisitions, IPS now has 16 service 
centers across the country, providing 
coast-to-coast coverage.

“We’re not just growing to grow,” 
says John Covington, vice president of 
marketing.

The company wants to build a na-
tional network of service centers. The 
acquisition of these companies also al-

lows IPS to expand into the markets of 
wind power and repair capability in the 
metal industry.

February marked the first acquisition, 
Electro-Mec. The Indiana, Pa., company 
offers motor and mechanical repair, new 
product sales, field services and precision-
machined products.

“It increased our capabilities in the 
mining industry and selling motor, coil 
and part products,” Covington says.

IPS also acquired The Monarch Group, 
based in Cleveland. The purchase has “dou-
bled our repair service capability in the 
metals and steel industry in the Midwest,” 
says Covington. The Monarch Group fo-
cuses on large motor and generator repair, 
high-voltage stator coils, hydroelectric re-
pair and nuclear safety motor repair.

The final purchase, of Trico TCWind 
Inc., will propel IPS into the wind power 
market. Trico TCWind, based in Litch-
field, Minn., specializes in the service and 
repair of wind generators and turbines.

“Trico instantly vaulted us to the top in 
repair of wind turbine generators,” he says. 
“It is a growing market and now we have a 
regional service center (in the upper Mid-
west). We now have service shops in 78 
percent of all existing wind markets.”

In a press release, Trico TCWind chief 
executive Jason McDonald said becoming 
part of IPS strengthens its wind energy mar-
kets and capabilities across the country.

“We liked the idea of combining our 
focus on this new technology with the 
networked resources of IPS,” he said in 
the release.

Terms of each sale were not disclosed.
IPS focuses on six industries: metals, 

power generation, petrochemical, min-
ing, paper and aggregate. The company 
has several agreements with large compa-
nies such as British Petroleum plc, Chev-
ron Corp. and Georgia-Pacific Corp.

IPS was formed when it acquired Re-
liance Electric service centers from Bal-

dor Electric Co. in June 2007. IPS offers 
repair and motor testing, maintenance 
and motor parts sales to its customers. 
They service heavy-duty items, such as 
39,000-horsepower motors and genera-
tors, according to Covington.

“There is no job that we can’t do,” he 
emphasizes.

IPS continues to seek acquisition tar-
gets. The Greenville headquarters cur-
rently has 25 employees and plans to add 
jobs as the company grows.

Kevin Landmesser with the Greenville 
Area Development Corp. agrees that the 
industry is clearly growing.

“It’s great when local companies are 
selling their services in other parts of the 
U.S. and supporting a healthy operation 
here in town,” he says. “It will take more 
support staff to keep track of those jobs.”

The biggest challenge, Covington says, 
is maintaining and finding quality workers. 
They currently work with technical schools 
and have in-house training and mentoring.

Covington would not say how many 
employees IPS has nationwide. It has 
more than 2,000 customers throughout 
the United States.
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Acquisitions help IPS 
expand national footprint


